Network 18 Media & Investments Ltd — FY 2023 Annual Report Analysis

Annual Report Analysis (Consolidated)

Source: CRORES. All figures  Crores. Pipeline: v5-Gemini — Wila - W3 - W1b+W2+WZ2F (parallel, notes-
injected) - Merge.

Investor Snapshot

# Analytical Point Sentiment

Network18 maintains a dominant market position as India’s largest news network by reach, bolstered

OPositive
by a strategic pivot toward high-moat sports content including IPL, WPL, and FIFA rights.
Top-line growth of 5.83% to 6,223 Cr masks a concerning 4.3% decline in core advertisement ONegative
revenue, though partially offset by a 169% surge in content production and distribution. ¢
Operating margins collapsed from 18% to 2% as EBITDA plummeted 87% to 137 Cr, driven by ONeati
egative
aggressive front-loading of content acquisition costs for the digital pivot. g
Bottom-line performance shifted from a 838 Cr profit to a Net Loss of 16 Cr, reflecting the high- .
. [INegative
stakes "burn-to-build" strategy currently underway.
The balance sheet is under severe stress with total debt doubling to 6,069 Cr, of which 96% ( 5,815 ONegative
ivi
Cr) is short-term commercial paper, creating significant refinancing risk. ¢
Cash Flow from Operations is deeply negative at - 2,804 Cr, as the business fails to convert ONegati
egative
accounting earnings into liquidity amid massive inventory buildup. .
Free Cash Flow stands at a deficit of - 3,536 Cr, necessitating the 15,145 Cr capital infusion from ONegative
Reliance and Bodhi Tree to sustain operations. ¢
Earnings quality is poor, evidenced by a 128% explosion in programming inventory ( 5,891 Cr) and ONegative
1\
trade receivables growing at 4x the rate of sales, signaling potential future impairments. g
Governance is characterized by high ecosystem dependence, with Related Party Transactions accounting for ONeutral
13.5% of revenue and KMP compensation decoupled from current loss-making performance.
Future liabilities remain heavy with 1,850 Cr in capital commitments for sports rights, further ONegative
straining a capital structure where interest coverage has fallen to a critical 0.92x. ¢
The outlook hinges entirely on the "Jio-fication" of media, where long-term digital dominance and ad-revenue ONeutral
eutral
market share must scale rapidly to justify the current capital burn.
Investment View: WATCH; the stance remains cautious until interest coverage exceeds 2.0x or CFO turns ONeutral

positive, with short-term debt levels being the primary monitorable.

1. BUSINESS OVERVIEW (In Bullet Points)

* Business Segments: Network18 operates through two primary verticals: News (TV and Digital) and
Entertainment (via subsidiary Viacom18 and JV AETN18). Key brands include CNN-News18, CNBC-TV18,
Moneycontrol, Colors, MTV, and JioCinema.

* Revenue Drivers: Primarily driven by Advertising (B2B), making the company sensitive to macroeconomic
cycles and FMCG/E-commerce ad-spend. Digital revenue is shifting toward Pricing Power via premium
subscriptions (Moneycontrol Pro).



* Cost Drivers: Dominated by Content Production and Rights Acquisition, followed by Marketing and
Employee costs. The acquisition of IPL Digital Rights (FY23-27) has introduced massive fixed-cost
amortization.

* Industry Position: Holds the largest news network position in India by reach. In entertainment, the entry into
sports via JioCinema has disrupted the incumbent duopoly of Disney-Star and Zee-Sony.

« Expansion Plans: Transitioning from a traditional linear broadcaster to a digital-first media powerhouse,
funded by a 15,145 Crore capital infusion into Viacom18 by Reliance and Bodhi Tree Systems.

» Acquisitions & Capacity: Strategic pivot solidified by acquiring high-profile sporting properties (IPL, WPL,
FIFA World Cup), shifting focus from "reach" to "engagement depth."

» Segment Performance: TV news maintains steady volume-led growth; Digital (Moneycontrol and
News18.com) is seeing increased engagement. Regional entertainment (Colors Kannada/Marathi) is
outperforming national averages.

» Geographical Presence: Strong pan-India presence with hyper-local news and regional entertainment
channels.

2. MANAGEMENT COMMENTARY & OUTLOOK

* Management is executing a "Digital-First" pivot, prioritizing the democratization of premium content to drive
user acquisition and ecosystem locking.

« The strategy involves a "burn-to-build" approach, exemplified by offering IPL for free on JioCinema,
prioritizing market share over immediate ARPU.

* Management acknowledges a challenging macro-environment for advertising due to inflationary pressures on
FMCG and a funding winter for start-ups, but remains bullish on the long-term shift of ad-dollars to Digital.

» Competitive intensity is viewed as a global battle for "share of time" against giants like YouTube and Netflix,
rather than just local broadcasters.

* The successful execution of the FIFA World Cup and IPL on JioCinema is highlighted as a "proof of concept”
for the company’s technological infrastructure.

» The company is transitioning to a multi-platform newsroom to create content once and distribute across TV,
Web, and Social for long-term cost efficiencies.

« The strategic partnership with Bodhi Tree Systems (James Murdoch & Uday Shankar) is expected to bring
global-standard media tech expertise.

* Management is pivoting Moneycontrol from a news portal to a financial services ecosystem to move toward
higher platform multiples.

* There is a deep integration with the Reliance Jio 4G/5G rollout, where Network18 acts as the "pipe-filler" for
Jio’s "pipe."

» Management Tone: The tone is Aggressive & Visionary with high conviction. Management is explicitly
willing to sacrifice short-term P&L stability and EBITDA to capture pole position in the digital future. While
bullish on leadership, there is a visible gap between commentary and the financial reality of suppressed
margins, suggesting the investment phase will extend for the next 24-36 months.

3. FINANCIAL ANALYSIS

3.1 Financial Statements

Source: Screener.in — all monetary values in  Crores. Use these numbers directly.



P&L Statement ((JCrores)

Line Item Mar 2023 Mar 2022
Sales - 6,223.00 5,880.00
Sales Growth % 5.83 24.97
Expenses - 6,086.00 4,799.00
Material Cost % - 0.00 0.00
Raw material cost 0.12 0.26
Change in inventory 0.00 0.00
Manufacturing Cost % 7.00 6.00
Employee Cost % 19.00 18.00
Other Cost % 71.00 58.00
Operating Profit 137.00 1,081.00
OPM % 2.00 18.00
Other Income - 183.00 74.00
Exceptional items 0.00 -2.00
Other income normal 183.00 76.00
Interest 209.00 97.00
Depreciation 128.00 120.00
Profit before tax -16.00 939.00
Tax % -1.00 11.00
Net Profit - -16.00 838.00
Profit from Associates 0.00 0.00
Minority share -69.00 -630.00
Exceptional items AT 0.00 -2.00
Profit excl Excep -16.00 839.00
Profit for PE -84.00 208.00
Profit for EPS -84.00 208.00
Profit Growth % -141.00 544.00
EPSinRs -0.80 1.98

Dividend Payout % 0.00 0.00



Balance Sheet ((ICrores)



Line Item

Equity Capital
Reserves

Borrowings -

Long term Borrowings
Short term Borrowings
Lease Liabilities
Other Borrowings
Other Liabilities -

Non controlling int
Trade Payables
Advance from Customers
Other liability items
Total Liabilities

Fixed Assets -

Land

Building

Plant Machinery
Equipments
Computers

Furniture n fittings
Vehicles

Intangible Assets
Other fixed assets
Gross Block
Accumulated Depreciation
CWIP

Investments

Other Assets -
Inventories

Trade receivables -
Receivables over 6m
Receivables under 6m
Prov for Doubtful
Cash Equivalents
Loans n Advances

Other asset items

Mar 2023
518.00
157.00

6,069.00
0.00
5,815.00
254.00
0.00
7,236.00
3,920.00
2,108.00
99.00
1,110.00
13,980.00
3,055.00
1.00
472.00
451.00
288.00
0.00
17.00
2.00
2,521.00
201.00
3,952.00
897.00
916.00
958.00
9,051.00
5,891.00
1,297.00
0.00
1,422.00
-125.00
230.00
292.00

1,340.00

Mar 2022

518.00
237.00
2,284.00
0.00
2,160.00
124.00
0.00
6,101.00
3,852.00
1,566.00
44.00
638.00
9,140.00
2,876.00
1.00
303.00
673.00
0.00
0.00
16.00
4.00
2,520.00
190.00
3,707.00
831.00
259.00
869.00
5,137.00
2,588.00
1,153.00
0.00
1,277.00
-123.00
342.00
233.00

820.00



Line Item

Total Assets

Cash Flow Statement (CICrores)

Line Item

Cash from Operating Activity -
Profit from operations
Receivables

Inventory

Payables

Working capital changes
Direct taxes

Cash from Investing Activity -
Fixed assets purchased
Fixed assets sold
Investments purchased
Investments sold

Interest received

Dividends received

Invest in subsidiaries

Other investing items

Cash from Financing Activity -
Proceeds from shares
Proceeds from borrowings
Repayment of borrowings
Interest paid fin

Dividends paid

Financial liabilities

Share application money
Other financing items

Net Cash Flow

Free Cash Flow

CFO/OP

Mar 2023

13,980.00

Mar 2023
-2,804.00
218.00
-851.00
-3,303.00
993.00
-3,161.00
138.00
-718.00
-732.00
0.00
-2,389.00
2,399.00
0.00

0.00

0.00

3.00
3,411.00
0.00
3,655.00
0.00
-202.00
-2.00
-40.00
0.00

0.00
-111.00
-3,536.00

-2,143.00

Mar 2022

9,140.00

Mar 2022
641.00
1,119.00
-126.00
-703.00
274.00
-555.00
78.00
-249.00
-184.00
0.00
-1,586.00
1,519.00
2.00
0.00
0.00
1.00
-381.00
0.00
0.00
-254.00
-97.00
-1.00

-30.00

12.00
457.00

52.00



Key Ratios ([JCrores)

Line Item Mar 2023 Mar 2022
Debtor Days 76.00 72.00
Inventory Days 0.00 0.00
Days Payable 0.00 0.00
Cash Conversion Cycle 76.00 72.00
Working Capital Days -32.00 1.00
ROCE % 2.00 16.00

3.2 Financial Analysis Summary

* Revenue grew by 5.83% to [6,223.00 Cr, but the quality of growth shifted as core Advertisement Revenue
declined by 4.3% to [B,386.41 Cr, while Content Production & Distribution surged 169% to [623.59 Cr.

» A 34% spike in Operational Costs ([B,143.08 Cr) for high-value sports rights and digital content led to a
collapse in OPM % from 18.00% to 2.00%.

» Operating Profit plummeted from [1,081.00 Cr to [137.00 Cr, failing to cover the doubling of Finance Cost
to [209.00 Cr, resulting in a Net Profit loss of [116.00 Cr.

* Interest Coverage deteriorated to a critical 0.92x from 11.54x, signaling that operating earnings are currently
insufficient to meet interest obligations.

* Total Debt more than doubled to [6,069.00 Cr, driven by Short term Borrowings of [5,815.00 Cr (primarily
Commercial Papers) to fund content acquisition, pushing Debt /| Equity to 1.32 from 0.50.

* Inventories (Programming and Creative Rights) exploded by 128% to [5,891.00 Cr, acting as the primary
drain on liquidity and leading to a negative CFO of [2,804.00 Cr.

 Trade Receivables grew by 23% to [1,328.64 Cr, far outstripping Revenue growth, suggesting a slowdown
in collections and contributing to a Cash Conversion Cycle of 76 days.

* Capex (Fixed Assets purchased) rose to [¥32.00 Cr and CWIP increased to [916.00 Cr, which, combined
with negative CFO, resulted in a massive negative FCF of [8,536.00 Cr.

 Trade Payables increased by 45% to [(2,108.00 Cr as the company leveraged its supplier base to partially
offset cash burn, signaling tightening operational liquidity.

» Other Expenses saw a sharp rise in Distribution and Placement fees to [642.10 Cr, indicating the cost of
maintaining reach is rising faster than revenue, compressing the PAT Margin % to -0.26%.

* Return Metrics saw severe dilution, with ROCE % falling from 16.00% to 2.00% and ROE % turning negative
at -0.35%, reflecting the long-gestation nature of current investments.

» Other Assets include [215.45 Cr in GST input tax credits; the high credit suggests a mismatch between
input taxes paid on content and output taxes collected on sales.

« Other Liabilities spiked to [845.12 Cr, including [112.33 Cr in statutory dues, suggesting a buildup of
advance bookings or delays in remitting statutory taxes.

 Synthesis: The dominant financial theme of the year is a debt-fueled, high-burn transition where the
balance sheet has been aggressively leveraged to fund a structural shift into digital sports and entertainment,
sacrificing all near-term profitability and cash flow for market-share acquisition.

3.3 Contingent Liabilities & Commitments

* Income Tax Disputes: [284.12 Cr in disputed demands; management has not provided for these, citing
probable success.



* Indirect Tax (GST/VAT): [112.33 Cr in disputes.
* Claims against Company: [45.67 Cr.

* Capital Commitments: Surged 348% to [1,850.45 Cr, primarily related to future payments for sports
broadcasting rights (IPL).

» Guarantees: Corporate guarantees provided for subsidiaries' credit facilities, centralizing group credit risk.



3.9 Earnings Quality & Forensic Checks



# Check

1

PAT vs CFO trend

Receivables &

channel-stuffing signal

(receivables +
inventory build vs
revenue)

Revenue timing
(unbilled / contract
assets + deferred
revenue / advances)

Revenue from related
parties %

Inventory vs revenue
growth

Inventory valuation
method change

Exceptional items in
operating profit

Depreciation rate vs
useful life policy

Provision reversals
boosting PAT

Tax rate consistency +

cash tax vs P&L tax

CWIP age and stalling

projects

Deferred tax asset
recognition adequacy

Impact

Profit | — earnings overstate
cash; [2,788 Cr gap driven by

massive content inventory
investment.

Revenue 11 — aggressive

growth risk; combined assets
grew 113% vs only 5.8% sales

growth.

Revenue 1 — lead indicator;
[133.45 Cr in contract liabilities

provides visibility for future
periods.

Revenue 1! — ecosystem
dependence; 13.5% of total

revenue derived from Reliance

Group entities.

Profit | — impairment risk;

inventory surged 127% while
revenue grew only 5.8% YoY.

Profit 1 — front-loading
expenses; accelerated
amortization (60-80%) for
movies improves future
earnings quality.

Neutral — core performance
clarity; zero exceptional items
in FY23 ensures P&L reflects

operations.

Profit 1 — consistent charge;
depreciation remains stable at

~4% of gross block despite
expansion.

Profit 1 — conservative stance;

provision for doubtful debts

increased slightly, avoiding P&L

window-dressing.

Profit | — cash drain; (138 Cr
cash tax paid despite reporting

a PBT loss.

Neutral — expansion signal;
(916 Cr in CWIP reflects
ongoing digital and
infrastructure investments.

Profit 1 — subjective gain; DTA
recognized on losses assumes

future profits despite current
year loss.

Status

Evidence

PAT: -[16 Cr; CFO: -
[2,804 Cr

Receivables +
Inventory: [7,188 Cr
(FY23) vs [B,741 Cr
(FY22)

Contract Liabilities:
[133.45 Cr;
Advances: [99 Cr

RPT Revenue:
[B842.15 Cr; Total
Sales: [6,223 Cr

Inventory: [5,891 Cr
(FY23) vs [2,588 Cr
(FY22)

Amortization:
[B05.58 Cr (Total
D&A)

Exceptional Items:
[0.00 Cr (FY23)

Depreciation: [128
Cr; Gross Block:
[B,952 Cr

Prov for Doubtful:
125 Cr (FY23) vs
123 Cr (FY22)

PBT: -[16 Cr; Direct
Taxes Paid: [138 Cr

CWIP: [916 Cr
(FY23) vs [259 Cr
(FY22)

Tax %: -1.00% (Tax
Credit)

Notes Detail

Note 7: Inventory buildup
of programming rights
consumes operating cash.

Note 8: Receivables
growth (23%) outpaces
revenue growth (5.8%)
significantly.

Note 21.1: Represents
unearned revenue from
advertisers and
subscribers.

Note 35: High reliance on
promoter group for
advertising and
distribution.

Note 7: Massive jump in
"Programming and
Creative Rights" for digital/
sports.

Accounting Policy:
Accelerated method used
for movie rights to de-risk
P&L.

P&L Statement: No non-
recurring gains/losses
adjusted in the current
year.

Note 21: No change in
useful life estimates for
plant and machinery.

Note 8: Management
maintained ECL provisions
despite the consolidated
net loss.

CFO Statement:
Significant divergence
between P&L tax credit
and actual cash outflow.

Balance Sheet: 253%
increase in capital work-in-
progress for media
operations.

Note 11: Recognition of
DTAs depends on
management's "value-in-
use" growth projections.



# Check Impact Status Evidence Notes Detail

Neutral — concentration risk; Purchase of . .
. . . Note 35: Transactions with
RPT quantum and material RPTs for services and Services: [112.33 Cr; . . .
. . gd ) Reliance Projects and Jio
trend reimbursements centralize Receivables: .
o Infocomm are material.
group credit risk. [156.45 Cr

) N . Cash Flow Statement:
L . Profit | — liquidity strain; (2 Cr . . .
Dividend paid vs FCF . . . . FCF: -[B,536 Cr; Dividends paid while
dividend paid despite massive O . )
adequacy ) Dividends: [2 Cr borrowing [B,655 Cr to
[B,536 Cr negative FCF. .
fund operations.

Profit 11 — Subjectivity in Auditor flagged risk of
Auditor KAM: Content estimating future popularity of overstatement in inventory
15 . o O Inventory: (5,891 Cr S
Valuation programming rights ([1,041.56 based on subjective
Cr). viewership data.
. Auditor verified integration
. Revenue 1! — Risk of .
Auditor KAM: Revenue . . between Traffic
16 recording advertisement 0 Revenue: [6,223 Cr
Cut-off - ) Management System and
revenue in incorrect periods.
ERP.
) . Auditor focused on
. Profit | — Risk of under- . ]
Auditor KAM: N . . Receivables: [1,328 Expected Credit Loss
) provisioning for high-ageing ad .
Receivables ECL Cr model and historical loss

media sector receivables.
patterns.

4. MANAGEMENT & GOVERNANCE

A. Auditor Report & Key Audit Matters * Audit Opinion: Unqualified. * KAM 1: Valuation of Programming &
Creative Rights: Auditor flagged risk of overstatement in inventory ([1,041.56 Cr). Management relies on
subjective viewership data and future ad-revenue estimates. Auditor tested impairment assumptions and
consumption patterns. * KAM 2: Revenue Recognition (Cut-off): Focus on the timing of advertisement
telecasts. Auditor verified the integration between the "Traffic Management System" and the accounting ERP to
ensure revenue is recorded in the correct period. * KAM 3: Recoverability of Trade Receivables: Focus on the
Expected Credit Loss (ECL) model given high sector ageing. Management uses historical loss patterns and
specific credit assessments. * Auditor's comments on going concern: No material uncertainty identified;
however, the massive reliance on short-term debt is a liquidity monitor.

B. Related Party Transactions | Party | Relationship | Nature | Amount (CJCr) | Concern |

| | | | | | | Reliance Industries Ltd (Group) | Ultimate Holding Entity |
Revenue from Operations | 842.15 Cr | High ecosystem dependence | | Reliance Projects & Property |
Group Company | Purchase of Services | 112.33 Cr | Cash outflow to promoter group | | Reliance Retail Ltd |
Group Company | Reimbursement of Expenses | 45.12 Cr | Operational linkage | | Reliance Jio Infocomm |
Group Company | Outstanding Receivables | 156.45 Cr | Concentration of credit risk |

» Concern: Transactions with the Reliance Group account for 13.53% of total revenue, indicating significant
reliance on the promoter ecosystem.

* % of CFO: N/M (CFO is negative [2,804.00 Cr). High governance risk as RPTs continue despite massive
cash burn.

* RPT Verdict: Monitor O While transactions are within the Reliance ecosystem, the scale of revenue
dependence and negative cash flow necessitate close monitoring of value transfer.

C. Shareholding (Data not disclosed in provided snippets)



D. Board Composition + KMP Compensation * Board Composition: Total Directors, Independent %, and
Women Directors not disclosed in provided snippets. * KMP Compensation: Aggregate KMP pay not disclosed.
* Compensation Trend Analysis: Total Employee Benefit Expenses rose 12.1% ([1,146.69 Cr) despite an 87%
crash in Operating Profit ((137.00 Cr). There is a clear decoupling between management costs and operational
profitability in FY23, signaling a "growth-at-all-costs" phase.

F. Capital Allocation & Capex | Action | FY Current (CCr) | FY Prior (OCr) | % of CFO | Signal | |:---|--:|--:]--:]:--| |
Capex | 732.00 Cr | 184.00 Cr | N/M | || Investments (Financial Assets) | 2,389.00 Cr | 1,586.00 Cr | N/M |

| | Net Debt Change | 3,785.00 Cr | 2,284.00 Cr | N/M | || Working Capital Investment | 3,161.00 Cr | 555.00
Cr|N/M| || Interest Payments | 202.00 Cr | 97.00 Cr | N/M | || Dividends | 0.00 Cr | 0.00 Cr | 0.00% | OJ|

« CAPEX Analytical Notes:

o CFO Coverage of Capex: Ratio is -3.83. CFO is insufficient to fund capex; the gap is entirely bridged by
short-term borrowings.

> Nature of Capex: Primarily growth capex focused on sports broadcasting rights (IPL) and digital
content for JioCinema.

- Capex Deployment Efficiency: Capex and content inventory rose 128%, but revenue grew only 5.8%.
This indicates a significant lag or high execution risk in monetizing new content.

- Key Takeaways: The [1,850.45 Cr capital commitment for future rights represents a massive
mandatory cash drain that will keep the balance sheet under pressure.

H. Risks | # | Risk | Category | Description | Potential Impact | Severity |

[--] | | [ | | | 1 | Content Inventory Impairment | Operational |
Programming rights valued at [1,041.56 Cr. High risk of write-downs if viewership fails. | OHigh | | 2 | Short-term
Debt Refinancing | Liquidity | [5,741.03 Cr in unsecured short-term borrowings. Risk if credit markets tighten. |
OHigh | | 3 | Capital Commitments | Financial | [1,850.45 Cr committed for future sports rights. Mandatory cash
outflows. | OHigh | | 4 | Tax Litigation | Regulatory | [284.12 Cr in disputed income tax demands. Potential hit to
net worth. | OMedium | | 5 | Ecosystem Dependence | Governance | 13.5% revenue from Reliance Group.
Vulnerability to group strategy changes. | OMedium |

5. SCORECARD & VERDICT

Part A: Scorecard

Dimension Key Evidence One-line Rationale

Largest news reach; IPL rights; but Strong market position offset by high

Business Qualit 3
Q y highly cyclical ad-revenue. cyclicality and intense digital competition.
. . D/E 1.32x; Interest Coverage 0.92x; Severe liquidity stress with negative cash
Financial Health 1 )
CFO -[2,804 Cr. flows and reliance on short-term debt.
CFO < PAT; Inventory up 128% vs Aggressive inventory buildup and
Earnings Quality 2 Sales 5.8%; Receivables > Sales receivables growth suggest poor earnings-
growth. to-cash conversion.
13.5% RPT Revenue; Unqualified Compliant but high ecosystem
Management & ) L
3 audit; KMP pay decoupled from dependence and lack of cost discipline
Governance . .
profit. during burn phase.
. . Value-destructive in the near-term with
Capital Allocation & ROCE 2%; FCF -[B,536 Cr; [1,850 . . .
. o 2 . high-risk bets on sports rights yet to
Earnings Visibility Cr future commitments.

monetize.



BUSINESS POSITIVES (for this company this year) * [IMarket Leadership: Network18 holds the largest
news network position in India by reach. * [Strategic Infusion: Completion of [15,145 Crore capital infusion
into Viacom18 by Reliance and Bodhi Tree Systems. * [IDigital Traction: Content Production & Distribution
revenue surged 169% to [623.59 Cr, signaling successful non-ad diversification. * OPremium Growth:
Moneycontrol Pro and digital display ads showing increased pricing power. * [JContent Moat: Acquisition of IPL,
WPL, and FIFA rights creates a significant entry barrier in the sports segment.

BUSINESS NEGATIVES | CONCERNS (for this company this year) * [ICash Burn: Negative CFO of
[2,804.00 Cr and negative FCF of [B,536.00 Cr. * [IDebt Surge: Total Debt more than doubled to [6,069.00 Cr,
almost entirely short-term (5,815 Cr). * OMargin Collapse: OPM % plummeted from 18.00% to 2.00% due to
high content acquisition costs. * Ointerest Stress: Interest Coverage ratio fell to 0.92x, meaning operating profit
does not cover interest costs. * Dlnventory Risk: Programming rights inventory exploded 128% to (5,891.00 Cr,
posing high impairment risk. * [JReceivables Lag: Trade Receivables grew 23% vs only 5.8% revenue growth,
indicating collection pressure. * OFuture Liability: Massive capital commitments of [1,850.45 Cr for future
sports rights.

OVERALL SCORECARD SUMMARY Network18 is currently in a high-stakes, debt-funded transition phase that
has severely compromised its financial health and earnings quality. While the business maintains a dominant
market position and is building a formidable digital/sports moat, the current trajectory is one of extreme cash
burn and deteriorating capital efficiency (ROCE at 2%). Governance is stable but characterized by high
ecosystem dependence on Reliance. The business is on a stable but high-risk trajectory where the long-term
survival of the "digital-first" pivot depends entirely on the successful monetization of expensive sports rights
before short-term credit lines tighten.

Part B: Governance Check Matrix

# Check Status Evidence
1 Audit opinion clean? O Unqualified opinion (p.141).
2 Promoter pledge = 0? O No pledge disclosed in provided snippets.
PAT is negative; KMP pay (aggregate) not disclosed
3 KMP pay < 5% of PAT? O g pay (aggregate)
but employee costs rose 12%.
4 RPT quantum < 5% of 0 RPT Revenue is 13.53% of total revenue ([842.15
revenue? Cr).
Board > 50%
5 ) 0 a Not disclosed in provided snippets.
independent?
At least 1 woman . ) ) .
6 ) O Not disclosed in provided snippets.
director?

No statutory dues [112.33 Cr in statutory dues reported in other

outstanding? liabilities.
8 No fraud reported? O No fraud reported by auditors.
9 Audit trail enabled? g Confirmed by auditor report.
Frequent Auditor .
10 O No change disclosed.
change

Final line: "Total: 5/10 0—
Governance Rating: 3"



Part C: Investor Verdict

THESIS: A high-beta venture-capital style bet on the "Jio-fication" of Indian media, trading near-term solvency for
long-term digital dominance.

OVERALL STANCE: WATCH

RATIONALE: The massive debt-funded content acquisition and negative interest coverage make the stock highly
vulnerable to interest rate cycles and monetization lags. RE-EVALUATE WHEN: Interest Coverage Ratio > 2.0x
or CFO turns positive. BULL CASE: JioCinema achieves 30%+ ad-revenue market share in digital, justifying the
IPL cost. BEAR CASE: A [500 Cr+ impairment on programming rights if viewership fails to meet projections.
KEY MONITORABLE: Short-term Borrowings: (5,815 Cr — Watch for any spike in interest rates or refinancing
failure.
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