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Investor Snapshot

# Analytical Point Sentiment

1
MSWIL maintains a dominant market position as a powertrain-agnostic supplier, deeply entrenched

with OEMs and serving as a primary beneficiary of the Indian vehicle premiumization trend.
🟢 Positive

2
Revenue grew by 23.2% to ₹11,477.60 Cr, significantly outperforming the broader automotive industry

growth of 9.4% and signaling strong market share gains.
🟢 Positive

3
EBITDA growth of 6.4% lagged significantly behind revenue, as margins were compressed by

Greenfield ramp-up costs and a 30.4% surge in raw material inflation.
🔴 Negative

4
The company maintains high accounting quality with Cash Flow from Operations (₹761.30 Cr)

comfortably exceeding PAT (₹625.20 Cr), despite operational headwinds.
🟢 Positive

5
Financial stability is underpinned by a debt-free balance sheet and a low D/E ratio of 0.11x, providing

a robust buffer for ongoing capital-intensive expansion.
🟢 Positive

6
Working capital is under stress as Trade Receivables surged 51.5%, more than double the revenue

growth rate, with ₹132.40 Cr in receivables now overdue.
🔴 Negative

7
Capital commitments jumped 6x to ₹102.50 Cr, indicating aggressive capacity building and strong

earnings visibility tied to upcoming OEM platform launches.
🟢 Positive

8
Conservative accounting practices, including accelerated depreciation on machinery, suggest a high

quality of earnings and potential for "cleaner" future profitability.
🟢 Positive

9
Governance is characterized by extreme structural dependency, with 68.8% of raw materials sourced

from related parties and 55.8% of payables owed to the promoter ecosystem.
🔴 Negative

10
High customer concentration risk persists, with 57.08% of total revenue derived from just two

external OEM customers, creating significant platform-specific vulnerability.
🔴 Negative

11
The outlook remains positive as the current "Greenfield drag" is expected to transition into

operational leverage as new capacities in Navagam and Pune reach optimal utilization.
🟢 Positive

12
Investment View: ACCUMULATE; the long-term infrastructure build-out outweighs near-term margin

pressure, with trade receivable convergence being the critical monitorable.
🟢 Positive

1. BUSINESS OVERVIEW (In Bullet Points)

Business Segments & Revenue Drivers: MSWIL is a pure-play India-focused wiring harness manufacturer,

serving as a "Full-System Solutions Provider." Revenue is primarily driven by the domestic passenger vehicle

(PV) market (99.97% of total), specifically the shift toward premiumization, SUVs, and increased "content per

vehicle" through ADAS, connectivity, and infotainment.

• 



Cost Drivers: Major costs include raw materials (specifically copper and plastics), which account for a

significant portion of the cost structure, and labor-intensive assembly operations involving a workforce of over

60,000.

Industry Position: The company holds a dominant position in the Indian wiring harness market, leveraging a

"powertrain-agnostic" approach that supports ICE, EV, and Hybrid platforms simultaneously.

Expansion Plans & Capacity Additions: MSWIL is in a heavy investment phase, operationalizing three

major Greenfield facilities in Navagam, Kharkhoda, and Pune to align with new OEM program launches.

Acquisitions & Partnerships: The company benefits from a strong technical and strategic partnership with

Sumitomo Wiring Systems (Japan) and leverages the manufacturing excellence of the Samvardhana

Motherson International Ltd (SAMIL) ecosystem.

Geographical Presence: Operates 30 strategically located facilities near major OEM hubs in India to

facilitate "Just-in-Time" (JIT) and "Just-in-Sequence" (JIS) delivery.

Segment Performance: FY26 saw aggressive top-line expansion of 23.2%, significantly outpacing the Indian

PV industry's growth of ~9.4%.

2. MANAGEMENT COMMENTARY & OUTLOOK

Management maintains a "powertrain-agnostic" strategy, ensuring the company remains a beneficiary of

vehicle complexity regardless of whether the market shifts to EV, Hybrid, or remains with ICE.

The "content per vehicle" thesis is a primary growth driver, as premiumization and the shift toward feature-rich

SUVs increase the density and value of wiring harnesses.

Management is preparing for a "gestation period" as three new Greenfield plants (Navagam, Kharkhoda,

Pune) ramp up, signaling that while these are essential for long-term growth, they may suppress near-term

margins.

There is a strong emphasis on "Engineered in India, built in India" to protect margins against currency

volatility and global supply chain shocks through localization of high-value components.

A heightened focus on Sustainability (ESG) and Human Rights has been integrated into the strategy, largely

in response to global OEM requirements like the German Supply Chain Act.

The company aims to maintain its "Full-System Solutions Provider" status by engaging with OEMs at the

design stage rather than just bidding on build-to-print contracts.

Management highlights the "trust" of customers and "steady progress" despite the volatility of the industry

transition.

Management Tone: The tone is Cautiously Aggressive. While the Chairman and Director use disciplined

and prudent language, the underlying numbers show a massive 23% revenue jump. Management is

deliberately downplaying transition volatility while signaling that current heavy investments in infrastructure

are essential for securing the company's position through 2030.

3. FINANCIAL ANALYSIS

3.1 Financial Statements

Source: Screener.in — all monetary values in ₹ Crores. Use these numbers directly.
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P&L Statement (₹ Crores)

Line Item FY Current FY Prior

Sales - — —

Expenses - — —

Operating Profit — —

OPM % — —

Other Income - — —

Interest — —

Depreciation — —

Profit before tax — —

Tax % — —

Net Profit - — —

EPS in Rs — —

Dividend Payout % — —

Balance Sheet (₹ Crores)

Line Item FY Current FY Prior

Equity Capital — —

Reserves — —

Borrowings - — —

Other Liabilities - — —

Total Liabilities — —

Fixed Assets - — —

CWIP — —

Investments — —

Other Assets - — —

Total Assets — —

Cash Flow Statement (₹ Crores)

Line Item FY Current FY Prior

Cash from Operating Activity - — —

Cash from Investing Activity - — —

Cash from Financing Activity - — —

Net Cash Flow — —

Free Cash Flow — —

CFO/OP — —



Key Ratios (₹ Crores)

Line Item FY Current FY Prior

Debtor Days — —

Inventory Days — —

Days Payable — —

Cash Conversion Cycle — —

Working Capital Days — —

ROCE % — —

3.2 Financial Analysis Summary

Revenue from operations grew 23.16% to ₹11,477.60 Cr, driven by robust domestic demand, though it

remains exposed to high customer concentration with two OEMs accounting for 57.08% of total sales.

The top-line growth was accompanied by a 30.44% surge in Cost of Raw Material Consumed to ₹7,926.10

Cr, indicating that input price inflation and a shift in product mix are outpacing revenue gains, leading to a

divergence where EBITDA grew only 6.42% to ₹1,061.00 Cr.

Trade Receivables on the Balance Sheet spiked by 51.50% to ₹1,884.20 Cr, significantly exceeding 

Revenue growth; this suggests a deterioration in collection efficiency, further evidenced by ₹132.40 Cr now

falling into the "less than 6 months" overdue category compared to zero last year.

Inventory levels rose 34.91% to ₹1,730.10 Cr, primarily due to a buildup in raw materials (₹1,175.50 Cr) and

goods in transit (₹280.90 Cr), while a ₹4.50 Cr write-down for obsolete stock contrasted with last year's

reversal, creating a drag on EBITDA margins.

Despite Working Capital pressures, CFO remained healthy at ₹761.30 Cr, exceeding PAT of ₹625.20 Cr, as

the company utilized its captive supply chain to increase Trade Payables by 68.20% to ₹1,982.80 Cr, with 

55.88% of these payables owed to related parties.

The company maintains a debt-free Balance Sheet with zero bank Total Debt, though it recognizes ₹222.80

Cr in Lease Liabilities which drive a ₹20.50 Cr interest expense within Finance Cost.

Depreciation of ₹216.10 Cr reflects conservative accounting, with Fixed Assets (Plant & Machinery)

assigned a 7.5-year useful life, which is shorter than statutory norms and industry peers.

Future growth is underpinned by a massive jump in Capital Commitments to ₹102.50 Cr from ₹17.00 Cr,

which will increase Capex intensity in the Cash Flow Statement to support Greenfield facilities.

Other Expenses include ₹115.80 Cr in shared cost reimbursements to the promoter SAMIL; while these

grew at 11.1% (slower than Revenue), they represent a significant 1.8% of total expenses and are allocated

based on relative revenue rather than specific service consumption.

Other Assets and Working Capital were impacted by a 51.5% surge in receivables and a 34.9% increase in

inventory, which consumed the entirety of the CFO, forcing a reliance on related party Trade Payables to

bridge the liquidity gap.

The dominant financial theme of the year is "Growth at the Cost of Liquidity," where aggressive revenue

expansion and capacity building have led to a significant stretch in the working capital cycle, currently being

mitigated by the promoter ecosystem's balance sheet.

3.3 Contingent Liabilities & Commitments

Capital Commitments: Net of advances, commitments for Property, Plant, and Equipment jumped

significantly to ₹102.50 Cr (from ₹17.00 Cr), signaling major planned expansion for FY2027.
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Litigation & Tax Disputes: The company acknowledges pending tax and labor disputes. However,

management assesses the probability of outflow as "possible but not probable," and thus no provisions have

been created.

Guarantees: Bank guarantees provided stood at ₹0.00 Cr.

Warranty Provisions: A minimal provision of ₹1.00 Cr is maintained for warranties, suggesting high product

reliability or short warranty cycles.

• 

• 

• 



3.9 Earnings Quality & Forensic Checks



# Check Impact Status Evidence Notes Detail

1 PAT vs CFO trend

Profit ↑ — high earnings

quality; CFO of ₹761.3 Cr

exceeds PAT of ₹625.2 Cr.

✅
CFO ₹761.30 Cr >

PAT ₹625.20 Cr

Cash flow from operations is

1.22x PAT, indicating strong

cash conversion of accounting

profits.

2

Receivables &

channel-stuffing

signal

Revenue ↑↓ — potential

aggressive recognition;

combined assets grew 42.8%

vs 23.2% sales growth.

🚩

Receivables +51.5%,

Inventory +34.9% vs

Sales +23.2%

Receivables surged to ₹1,884.2

Cr; ₹132.4 Cr now overdue <6

months vs zero prior year.

3 Revenue timing

Revenue ↑↓ — timing risk;

significant financing

components identified in long-

term tooling contracts.

⚠

Refund liability for

rebates; financing

component

adjustments

Revenue recognized at "point

in time"; agent treatment for

assembly prevents top-line

inflation.

4
Revenue from

related parties %

Revenue ↑↓ — high captive

dependency; 57.08% of total

revenue from two major

customers.

⚠
Customer 1: 41.07%,

Customer 2: 16.01%

High concentration risk;

revenue highly sensitive to

specific OEM production

volumes and strategies.

5
Inventory vs

revenue growth

Profit ↓ — working capital

drag; inventory grew 34.9% vs

23.2% revenue growth.

⚠
Inventory ₹1,730.1 Cr

vs ₹1,282.4 Cr prior

Raw materials in transit rose to

₹280.9 Cr, indicating

aggressive procurement or

supply hedging.

6

Inventory

valuation method

change

Neutral — consistent policy;

weighted average cost used

including overheads at normal

capacity.

✅
Weighted average

cost method

Policy prevents profit distortion

during periods of low

production by normalizing

overhead absorption.

7
Exceptional items

in operating profit

Neutral — no major

distortions; operating profit

appears clean of one-off

material gains.

✅
No exceptional items

reported in P&L

Operating profit reflects core

business performance without

significant non-recurring

adjustments.

8

Depreciation rate

vs useful life

policy

Profit ↓ — conservative

accounting; accelerated

depreciation on machinery

(7.5 yrs) vs Schedule II.

✅
Depreciation ₹216.1

Cr; P&M life 7.5 years

Internal technical evaluation

leads to shorter useful lives,

resulting in higher non-cash

charges.

9

Provision

reversals boosting

PAT

Profit ↓ — margin headwind;

₹4.5 Cr write-down vs ₹33.1 Cr

reversal in prior year.

⚠

Inventory write-down

₹4.5 Cr vs (₹33.1 Cr)

prior

FY25 margins were artificially

boosted by a large inventory

provision reversal not repeated

in FY26.

10

Tax rate

consistency +

cash tax vs P&L

tax

Neutral — stable tax; effective

rate of 23.9% vs 25.17%

statutory rate.

✅
Effective Tax Rate

23.9%

Slight tax benefit derived from

deductions related to new

employee employment (Section

80JJAA).

11
CWIP age and

stalling projects

Neutral — expansion signal;

capital commitments jumped

to ₹102.5 Cr from ₹17.0 Cr.

✅
Capital commitments

₹102.50 Cr

Significant jump in

commitments suggests planned

capacity expansion rather than

stalled existing projects.

12

Deferred tax asset

recognition

adequacy

Neutral — standard treatment;

no evidence of aggressive

DTA recognition to boost PAT.

✅
Tax rate remains

consistent YoY

Deferred tax movements

appear aligned with temporary

differences in depreciation and

provisions.

13 🚩



# Check Impact Status Evidence Notes Detail

RPT quantum and

trend

Profit ↑↓ — high promoter

reliance; RPT purchases

account for 68.8% of raw

materials.

RPT Purchases

₹5,459.7 Cr; RPT

Payables ₹1,108 Cr

55.88% of payables are to

related parties, providing

significant working capital

flexibility via promoters.

14
Dividend paid vs

FCF adequacy

Profit ↓ — liquidity drain; ₹220

Cr dividend paid despite

heavy working capital build.

⚠

Dividend ₹220 Cr;

Unpaid Dividend

₹223.2 Cr

Large unpaid dividend liability

restricted in separate bank

account; bonus issue (1:2)

capitalized reserves.

15
Auditor Fee

Scrutiny

Neutral — low fee relative to

scale; 0.60 Cr fee is 0.005%

of revenue.

⚠
Audit fee 0.60 Cr vs

11,477 Cr Revenue

Exceptionally low fee may raise

questions regarding the depth

of forensic scrutiny for 30+

facilities.

16

Payable

Stretching with

RPs

Profit ↑ — liquidity support; RP

payables grew 72.9% vs

32.9% purchase growth.

🚩
RP Payables ₹1,108

Cr (+72.9% YoY)

MSWIL is leaning on the

promoter ecosystem to finance

its own working capital stress.

4. MANAGEMENT & GOVERNANCE

A. Auditor Report & Key Audit Matters

Audit Opinion: Unqualified.

KAM 1: Revenue Recognition: Focus on "Principal vs Agent" assessment. Management recognizes only

net assembly fees where control of parts is not established, preventing top-line inflation.

KAM 2: Inventory Valuation: Focus on obsolescence risk. Write-downs of ₹4.50 Cr were made based on

technical reviews.

Audit Trail Compliance: The auditor confirmed the "audit trail (edit log)" feature operated throughout the

year without tampering, resolving the FY25 technical non-compliance.

Auditor Fees: Total fees of ₹0.60 Cr (0.005% of revenue) are noted as exceptionally low for the complexity of

the business.

B. Related Party Transactions

Party Relationship Nature
Amount

(Cr)
Concern

Joint Control Entities

(SAMIL/SWS)

Promoter/JV

Partner
Purchase of Goods

5,243.40

Cr
Extreme structural dependency

Joint Control Entities

(SAMIL/SWS)

Promoter/JV

Partner
Trade Payables

1,108.00

Cr
Working capital buffer via RPs

Promoters Parent Entities Dividend Paid 220.00 Cr Cash outflow to parent

SAMIL Promoter
Shared Cost

Reimbursement
115.80 Cr

Potential value leakage via

management fees

Other Related Parties Group Entities Purchase of Goods 216.30 Cr Supply chain concentration

RPT Risk: Purchases from related parties account for 68.8% of total raw material consumption.

Liquidity Reliance: Trade payables to related parties surged by 72.93% YoY, far outpacing the 32.9%

growth in purchases from them, indicating the promoter is effectively financing MSWIL's working capital.

• 

• 

• 

• 

• 
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C. Shareholding

Promoter (SAMIL): 33.43%

Promoter (Sumitomo Wiring Systems): 25.34%

Public & Others: 41.23%

Pledged Shares: 0.00%

D. Board Composition + KMP Compensation

Board: 10 Directors; 50% Independent; 2 Women Directors.

KMP Compensation:

Anurag Gahlot (WTD): ₹2.42 Cr (+15.79% YoY). Growth is double the EBITDA growth (6.42%).

Gulshan (CFO): ₹1.49 Cr (0.00% YoY).

Pooja Mehra (CS): ₹0.96 Cr (0.00% YoY).

Total KMP compensation is <1% of EBITDA, though the WTD's raise shows a slight disconnect from

operational performance.

F. Capital Allocation & Capex

Action FY Current (Cr) FY Prior (Cr) % of CFO Signal

Dividends 220.00 Cr 207.00 Cr 28.90% ✅

Working Capital Investment 1,088.20 Cr 582.30 Cr 142.94% 🚩

Capital Commitments 102.50 Cr 17.00 Cr 13.46% ✅

CAPEX Analytical Notes:

CFO (₹761.30 Cr) covers current capital commitments (₹102.50 Cr) by 7.42x.

Capex is primarily growth-oriented for Greenfield facilities in Navagam, Kharkhoda, and Pune.

The 6x jump in capital commitments signals massive capacity acceleration for FY2027.

51.5% spike in receivables suggests growth is being "bought" with aggressive credit terms.

H. Risks

# Risk Description Potential Impact Severity

1
Customer

Concentration

Top 2 customers account for

57.08% of revenue.

Loss of one OEM platform could trigger a

>25% revenue collapse.
🔴 High

2
Receivables

Divergence

Receivables grew 51.5% vs

Revenue growth of 23.2%.

Signals deteriorating collection quality;

₹132.4 Cr now overdue.
🔴 High

3
Related Party

Dependency

68.8% of raw materials sourced

from RPs.

MSWIL lacks independent pricing power;

margins are captive to parent.

🟡

Medium

4 Commodity Volatility
High sensitivity to Copper and

Plastic prices.

Delayed pass-through of copper prices

could squeeze EBITDA margins.

🟡

Medium

5 Inventory Build-up
Inventory grew 34.9%, outpacing

revenue growth.

Risk of obsolescence if OEM production

schedules are delayed.

🟡

Medium
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5. SCORECARD & VERDICT

Part A: Scorecard

Dimension
Rating

(1–5)
Delta Key Evidence One-line Rationale

Business Quality 5 →
23.2% Revenue growth; 30

facilities near OEMs

Deeply entrenched with OEMs and a primary

beneficiary of vehicle premiumization.

Financial Health 4 →
D/E 0.11x; CFO ₹761.3 Cr >

PAT ₹625.2 Cr

Debt-free balance sheet with strong cash

generation, though liquidity is tightening.

Earnings Quality 3 ↓
Receivables +51.5% vs

Revenue +23.2%

Weakened by significant divergence in working

capital and high RPT reliance.

Management &

Governance
3 →

48% RPT Revenue; 73%

jump in RP payables

High structural dependency on the promoter

ecosystem for supply and liquidity.

Capital Allocation &

Earnings Visibility
4 ↑

Capex commitments ₹102.5

Cr; 6x YoY increase

Strong visibility through OEM platform launches,

though Greenfield ramp-up drags margins.

BUSINESS POSITIVES (for this company this year) * ✅ Outsized Revenue Growth: Revenue grew 23.2% to 

₹11,477.60 Cr, significantly outpacing the industry growth of 9.4%. * ✅ Strong Cash Conversion: CFO of

₹761.30 Cr remains comfortably above PAT of ₹625.20 Cr, indicating high-quality accounting profits. * ✅ Debt-

Free Status: The company maintains a pristine balance sheet with zero bank debt and a low D/E ratio of 0.11x

(including leases). * ✅ Aggressive Capacity Building: Capital commitments jumped 6x to ₹102.50 Cr, signaling

strong future earnings visibility from new Greenfield plants. * ✅ Audit Trail Resolution: Successfully

implemented a tamper-proof audit trail (edit log), resolving previous governance concerns.

BUSINESS NEGATIVES / CONCERNS (for this company this year) * 🔴 Working Capital Stress: Trade

Receivables surged 51.5%, more than double the revenue growth rate, indicating aggressive credit terms. * 🔴

Margin Compression: EBITDA growth (6.4%) lagged significantly behind Revenue growth (23.2%) due to

Greenfield ramp-up costs and input inflation. * 🔴 Extreme RPT Dependency: 68.8% of raw materials are

sourced from related parties, and 55.8% of payables are owed to the promoter ecosystem. * 🔴 Customer

Concentration: 57.08% of revenue is derived from just two external customers, creating high platform-specific

risk. * 🔴 Collection Deterioration: ₹132.40 Cr in receivables are now overdue, compared to zero in the prior

year.

OVERALL SCORECARD SUMMARY MSWIL is a high-quality business with a dominant market position,

currently undergoing a massive capital-intensive expansion phase. While financial health remains robust due to

a debt-free balance sheet and strong CFO, earnings quality is being tested by a significant stretch in the working

capital cycle and a heavy reliance on the promoter ecosystem for liquidity. The governance posture is stable but

characterized by high related-party dependency. Overall, the business is on a stable but transitionary

trajectory, where the current "Greenfield drag" is expected to give way to operational leverage as new

capacities reach optimal utilization.



Part B: Governance Check Matrix

# Check Status Evidence

1 Audit opinion clean? ✅ Unqualified opinion (p.260)

2 Promoter pledge = 0? ✅ 0.00% pledged (p.82)

3 KMP pay < 5% of PAT? ✅
Total KMP pay ~₹4.87 Cr vs ₹625.2 Cr

PAT (<1%)

4
RPT quantum < 5% of

revenue?
❌ RP Purchases are 47.57% of revenue

5 Board > 50% independent? ✅ 50% (5 out of 10)

6 At least 1 woman director? ✅ 2 woman directors

7
No statutory dues

outstanding?
✅ No material defaults reported

8 No fraud reported? ✅ No fraud reported by auditors

9 Audit trail enabled? ✅ Confirmed by auditor for the full year

10 Frequent Auditor change ✅ No frequent changes noted

Final line: "Total: 9/10 ✅ — Governance

Rating: 4"

Part C: Investor Verdict

THESIS: MSWIL is the primary beneficiary of Indian automotive premiumization, currently trading near-term

margin pressure for long-term capacity dominance. OVERALL STANCE: ACCUMULATE RATIONALE: Strong

top-line momentum and a debt-free balance sheet outweigh temporary working capital stress and Greenfield

ramp-up costs. RE-EVALUATE WHEN: EBITDA margin fails to expand despite revenue growth >15% for two

consecutive quarters. BULL CASE: Rapid utilization of Navagam and Pune plants leads to a 200-300 bps

EBITDA margin expansion. BEAR CASE: A slowdown in SUV demand or platform failure at a top-2 OEM leads

to a >20% revenue contraction. KEY MONITORABLE: Trade Receivables Growth: 51.5% → Watch for

convergence with Revenue growth (<25%).



7. YEAR-OVER-YEAR ANALYSIS

7.1 Changes

Metric / Theme
Summary A Status (FY

2025)
Summary B Status (FY 2026) Forensic Takeaway

Revenue

Velocity

Grew 11.9% YoY,

outperforming industry

growth of ~3%.

Grew 23.2% YoY, outperforming

industry growth of ~9.4%.

Top-line momentum has accelerated

significantly, nearly doubling its growth rate

as new capacity comes online.

Receivables

Quality

Receivables grew 38.8%

(3x revenue growth); no

significant overdues

reported.

Receivables grew 51.5% (2.2x

revenue growth); ₹132.4 Cr now

classified as overdue.

While the growth multiple slowed, the

emergence of overdue balances suggests

a genuine deterioration in collection quality

or aggressive quarter-end pushing.

Margin

Operating

Leverage

EBITDA margins

compressed to 10.69% due

to an 18.3% spike in

employee costs.

EBITDA grew only 6.4% vs

23.2% revenue growth; margins

pressured by 30.4% raw

material inflation.

The company is currently unable to

translate massive revenue gains into profit

growth due to a combination of input costs

and "Greenfield drag."

Inventory

Strategy

Inventory contracted by

5.8%, signaling high JIT

efficiency despite revenue

growth.

Inventory surged 34.9%,

outpacing revenue growth due

to raw material and transit

stock.

The shift from lean inventory to aggressive

stocking indicates a defensive move

against supply chain volatility or

preparation for massive OEM ramps.

Earnings

Quality (One-

offs)

PAT was boosted by a

₹33.1 Cr reversal of

previous inventory

provisions.

PAT was dragged by a ₹4.5 Cr

inventory write-down for

obsolescence.

Current year earnings are of higher quality

as they lack the non-operational provision

reversals that inflated the prior year's

margins.

Audit Trail

Governance

Technical non-compliance;

edit log disabled for 11

months of the year.

Full compliance; auditor

confirmed the edit log operated

throughout the year.

Management has successfully remediated

the primary internal control deficiency

identified in the previous audit cycle.

Liquidity

Financing

RP payables grew 44.8% to

buffer a 38.8% jump in

receivables.

RP payables surged 72.9% to

buffer a 51.5% jump in

receivables.

The company is increasingly reliant on the

promoter ecosystem's balance sheet to

finance its widening working capital gap.

7.2 Persistent Patterns

Extreme Related Party Dependency: The company consistently sources 67–69% of its raw materials from

the Motherson/Sumitomo ecosystem, effectively making its margin profile captive to group transfer pricing.

High Customer Concentration: Revenue remains structurally vulnerable, with the top 2–3 customers

consistently accounting for over 50% of total turnover.

Conservative Depreciation Policy: Management maintains an aggressive 7.5-year useful life for plant and

machinery, consistently resulting in higher non-cash charges compared to industry peers.

Elite Capital Productivity: Despite operational headwinds, the company consistently delivers a world-class

ROCE (above 40%), significantly exceeding its cost of capital.

Aggressive Dividend Payouts: High cash outflows to promoters (₹200 Cr+ annually) persist as a recurring

theme, even when operating cash flow is heavily consumed by working capital.

Powertrain-Agnostic Moat: The business successfully maintains its role as a "kit value" beneficiary in both

ICE and EV segments, ensuring it remains a proxy for general automotive premiumization.

Strategic Greenfield Expansion: Growth is consistently driven by building new facilities (Pune, Navagam,

Kharkhoda) that are directly linked to confirmed OEM platform launches, providing high revenue visibility.

• 

• 

• 

• 

• 

• 

• 



Working Capital Stretching: A recurring pattern of receivables growth significantly outstripping revenue

growth suggests a persistent strategy of using credit terms to secure and maintain market share.

v5-Gemini | 86 pages | 86 chunks

• 
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